THE #FKLM FAMILY BLUEPRINT

Asking for Help Without
Explaining Everything

Short, specific requests that people can actually say yes to.

IN THIS GUIDE

Why the specific ask works better
Match the ask to the ring
Handling the answers

When asking is the hard part

Try it: a real example

Scripts you can use

Your checklist

A free guide from My Fairy GodParents — for youth impacted by parental incarceration,

justice-impacted youth, and the caregivers and families who support them.
myfairygodparents.org/resources/family-blueprint

Print, write on it, and share it with the people helping your family.
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THE #FKLM FAMILY BLUEPRINT

Asking for Help Without Explaining

Everything

Caregiver Wellness & Support - Build Your Support Circle

Short, specific requests that people can actually say yes to.

THE DIFFERENCE THIS MAKES

Most caregivers do not lack people. They lack a comfortable way to ask, so the offers stay abstract and the
load stays theirs. "Let me know if you need anything" puts the whole burden of asking on the person who is
already overwhelmed.

Asking well is a skill with a shape: one person, one specific thing, a defined time, and an easy way to say no.
Vague requests feel humbler and are actually harder to accept, because the other person has to design the
help themselves.

This lesson gives you the shape and the words, so the ask takes thirty seconds instead of three weeks of
hesitation.

WHY THE SPECIFIC ASK WORKS BETTER

A specific request is easier to say yes to because it is bounded. "Could you take the kids Thursday 3:15 to
4:00" tells someone the cost up front. "Could you help with the kids sometime" sounds unlimited, so a willing
person hesitates.

Specific requests also protect the relationship. When the boundaries are clear, nobody ends up resentful
about a commitment that quietly grew, and you are not left guessing whether you have asked too much.

Include an exit. "If that doesn't work, no problem at all" removes the social pressure and, counterintuitively,
raises the chance of a yes — because the person believes the no would be accepted.

MATCH THE ASK TO THE RING

Inner ring — people who know your situation. You can be direct about the emotional load as well as the
tasks, and you can say you do not want advice.

Practical ring — people who do not need the backstory. Keep the ask purely logistical: a ride, an hour, a
meal, a repair. No explanation is required and none should feel owed.

Institutional ring — helping is part of their role. Be factual about the need and ask what the process is rather
than asking for a favor.
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THE #FKLM FAMILY BLUEPRINT - CAREGIVER WELLNESS & SUPPORT

Peer ring — other caregivers. Trades work better than requests here, because both households need the
same thing.

HANDLING THE ANSWERS

If they say yes: confirm the details in writing, even between family, so nobody is relying on memory. A text
with the day, time, and place prevents most of the failures that make caregivers stop asking.

If they say no: thank them and mean it, and do not remove them from your map. A no to Thursday is not a no
to everything. Asking again in a month is normal, not pushy.

If they offer something different from what you asked: take it if it helps. People generally offer what they can
sustain, and a smaller reliable thing beats a larger thing that collapses.

WHEN ASKING IS THE HARD PART

Many caregivers were raised to handle things privately, or have been let down enough times that asking
feels unsafe. If that is you, start with the lowest-stakes ask you can think of — something you would not be
devastated to be refused.

It also helps to remember what you are asking for. This is not personal charity. It is support for a child whose
family is going through something none of them chose, and most people, given a clear way to help a child,
want to.

SAME NEED, TWO ASKS

A caregiver needed help getting her granddaughter to a Tuesday therapy appointment across town. Her first
version, sent to four people, was: "Things are really hard right now, if anyone can help with rides let me
know." Nobody replied except with sympathy.

Her second version went to one person: "Would you be able to drive Mia to an appointment on Tuesday at
4pm? It's fifteen minutes each way and you'd be back by 5. If Tuesdays don't work, totally fine — just tell
me."

The answer was yes, and it became a standing arrangement. The need had not changed. The ask had.

WORDS YOU CAN USE

The basic specific ask

Use for almost any practical need.

“ Could you [ specific task] on [day] at [time] ? It would take about [length of time]. If that doesn't work, no
problemat all —I'll figure something else out.”
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Converting a vague offer into areal one

Use with anyone who said "let me know if you need anything".

“You said to let you know if | needed anything, and I'm going to take you up on it. The most helpful thing would
be [ one specific thing] . Would that work for you?”

Asking without advice attached

Inner-ring people who tend to problem-solve at you.

“Can | tell you about something without you trying to fix it? | don't need a plan right now. | just need one person
to hear it and not tell me what to do.”

Asking a group for one thing each

Family or church group message.

“1'm going to be specific instead of vague, because that's easier for everyone. This month | need: aride on
Tuesdays at 4, one evening meal a week, and someone to sit with the kids for two hours on a Saturday. If any one
of those is doable for you, tell me which and I'll sort out the details.”

MAKE ONE REAL ASK THIS WEEK

Pick one need, not a list.

Pick one person, and match the ask to which ring they are in.

Make it specific: what, when, and how long.

Include a genuine way for them to decline.

Confirm any yes in writing with day, time, and place.

Do not remove anyone from your map for saying no.

Accept a smaller counter-offer if it is reliable.

Write down what you asked and what happened, so you can see it working.

REFLECT AND WRITE

What is one need | have been carrying alone that someone else could cover?

Who is the easiest person for me to ask, and what would | ask them?
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What makes asking hard for me specifically?

Which vague offer sitting in my phone could | convert this week?

YOUR NEXT STEP

Write down three people and one task you could ask each of them for.

WHERE THIS COMES FROM

Written by My Fairy GodParents — reviewed August 2026.

This is general information and practice guidance — not legal advice, mental-health treatment, or a statement of any

court, agency, or facility's rules. Policies differ by state, county, facility, school, and program, so always confirm details
with the office involved.

For decisions with legal, medical, financial, or clinical consequences, work with a licensed professional or the
organizations listed with each resource.

You do not have to do this alone.

More free guides, scripts, and checklists:
myfairygodparents.org/resources/family-blueprint
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